


Disclaimer
THIS PRESENTATIONIS FOR INFORMATIONAL PURPOSESONLY AND IS NOT INTENDED TO BE, AND SHALL NOT BE CONSTRUEDAS, AN OFFER,INDUCEMENT, INVITATION, SOLICITATION, COMMITMENT OR ADVERTISEMENT WITH RESPECTTO

THE PURCHASE,SUBSCRIPTIONORSALE OF ANY SECURITYAND NO PART OF IT SHALL FORM THE BASIS OF,ORBE RELIED UPONIN CONNECTIONWITH, ANY CONTRACT,COMMITMENT OR INVESTMENT DECISIONWHATSOEVER.

Thepresentationincludesproprietaryinformationandmaynot bedisclosedto anythird partyor usedfor anyotherpurposewithout theprior written consentof EverSunshineLifestyle ServicesGroupLimited (theñCompanyò)andits representatives. Thesematerialsarehighly confidential,

arebeinggivensolely for your informationandfor youruseandmaynotbecopied,reproducedor redistributedto anyotherpersonin anymanneror published,in wholeor in part,for anypurpose.

Unlessotherwiseindicated,theinformationusedin preparingthispresentationwasobtainedfrom or throughtheCompanyor from public sourcesandhasnot beenindependentlyverified. No relianceshouldbeplacedon, theaccuracy,fairness,completenessor correctnessof theinformation

or theopinionspresentedor containedin thispresentation. In addition,anyanalysesincludedhereinarenot anddonot purportto beappraisalsof theassets,stockor businessof theCompanyor anyof its holdingcompanies,subsidiariesor otheraffiliates. Evenwhenthesematerialscontains

a form of appraisal,it shouldbeconsideredaspreliminary,suitableonly for thepurposedescribedherein,subjectto assumptionsandnot bedisclosedor otherwiseusedwithout theprior written consentof theCompanyandits representatives. Theinformationin this presentationdoesnot

takeinto accounttheeffectsof a possibletransactionor certaintransactionsinvolving anactualor potentialchangeof control,which mayhavesignificantvaluationandothereffects. TheCompanyandits affiliates,advisersandrepresentativesmakeno representation,warrantyor guarantee,

whetherexpressor implied, that theinformationcontainedin this presentationor otherwisesuppliedby or on behalfof theCompanyto therecipientis completeor accurateor that it hasbeenor will beauditedor independentlyverified, or that reasonablecarehasbeenor will betakenby

themin compiling,preparingor furnishingtheinformation. Nothing containedin this presentationis, or shall be, relied upon as a promiseor representationasto thefutureor asarepresentationor warrantyotherwise.

This documentmay containforward-looking statements. Forward-looking statementsinvolve inherentrisks and uncertaintiesand speakonly asof the datethey aremade. You arecautionednot to placeunduerelianceon theseforward-looking statementsasactualresultsmay differ

materiallyfrom thosesetforth in anyforward-looking statementsherein. TheCompanyandits directors,officers,employees,agents,affiliates,advisersandrepresentativesundertakeno obligationto updatesuchopinionsor forward-looking statementsfor eventsor circumstancesthatoccur

afterthedateof thepresentation.

You acknowledgeandrepresentto the Companyandits affiliates,advisersandrepresentativesthat you area professionalinvestor(assuchterm is definedin the SecuritiesandFuturesOrdinance(Cap571 of the Laws of Hong Kong), havetheknowledge,experienceandcapabilityto

conductyour own assessmentof theCompanyandits sharesandthatyou haveandwill conductyour own investigationwith respectto theCompanyandits sharesandhaveobtainedor will obtainyour own independentadvicerelatingto theinvestmentin thesharesof theCompany. The

provisionof theinformationcontainedhereinshallnotbeor betakenasanyform of commitmenton theCompanyor its representativesor onyou to proceedwith anyofferingof sharesin theCompany.

Nothingin this presentationshouldbeconstruedasregulatory,valuation,legal,tax,accountingor investmentadviceandit doesnot constitutea recommendation,solicitation,offer or commitmentto purchase,sell or underwriteanysecuritiesto you, from you,or on yourbehalf,or to extend

anycreditor provideanyinsuranceto you or to enterinto anytransaction. Unlessotherwiseagreedin writing, anythird partyfrom whomyou receivethispresentationis notactingasyour financialadviseror fiduciary. Beforeyou enterinto anytransaction,you shouldensurethatyou fully

understandthepotentialrisksandrewardsof thattransactionandyou shouldconsultwith suchadvisersasyou deemnecessaryto assistyou in makingthesedeterminations,including,butnot limited to, youraccountants,investmentadvisorsandlegaland/ortaxexperts.

The contentsof this presentationaresubjectto correctionsor changesat any time without further notice. The Companyand its affiliates,advisersandrepresentativesdo not acceptany responsibilityto inform you of any matterarisingor comingto their noticewhich may affect any

informationprovidedto you.

This presentationdoesnotconstituteañprospectusòwithin themeaningof theUnitedStatesSecuritiesAct of 1933, asamended,andtheregulationsenactedthereunder(collectively,theñU.S. SecuritiesActò)andnothingcontainedin thispresentationconstitutesanoffer of securitiesfor sale

in theUnitedStates. No securitiesof theCompanymaybesold in theUnitedStateswithout registrationwith theUnitedStatesSecuritiesandExchangeCommission(theñSECò)or anexemptionfrom suchregistration. Any public offer of securitieswould bemadepursuantto aneffective

registrationstatementandprospectuspreparedby theCompanythatwould containmaterialinformationnot containedhereinandto which anyprospectivepurchasersarereferred. Suchprospectuswould containall materialinformationin respectof anysecuritiesofferedtherebyandany

decisionto investin suchsecuritiesshouldbemadesolelyin relianceon suchprospectus. By accessingthis document,eachrecipientis deemedto representto theCompanyandits affiliates,advisersandrepresentativesthatit is andanycustomersit representsarepersonsoutsidetheUnited

States(within themeaningof RegulationS undertheU.S. SecuritiesAct) and,to theextentyou purchaseanysecuritiesof theCompanyin thefuture,you will bedoingsopursuantto RegulationS undertheU.S. SecuritiesAct. Thedistributionof this presentationin otherjurisdictionsmay

alsoberestrictedby law, andtherecipientsof this presentationshouldinform themselvesabout,andobserve,anysuchrestrictions. In HongKong, no sharesof theCompanymaybeofferedto thepublic unlesstheprospectusin connectionwith theoffering for subscriptionof suchshares

hasbeenformally approvedby TheStockExchangeof HongKongLimited andtheSecuritiesandFuturesCommissionof HongKongandduly registeredby theRegistrarof Companiesof HongKong.

By attendingthemeetingwherethis documentis presentedor by acceptingdeliveryof the informationcontainedherein,you areagreeing(i) that you havereadandagreeto complywith thecontentsof this noticeanddisclaimerand(ii) to maintainabsoluteconfidentialityregardingthe

informationdisclosedin thesematerials. If you do not accepttheseconditionsandgive the acknowledgementsandrepresentationssetout above,pleaseimmediatelyreturn this documentto the Companyandits affiliates,advisersandrepresentatives. Any failure to comply with these

restrictionsmayresultin aviolationof applicablelawsandtheinability to participatein anyoffering theCompanymaymakeof its securities.
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2021 Interim Results Highlights



üRevenue increased by 53.1% to RMB2,058.6million

üGross profit increased by 49.4% to RMB616.3million

üNet profit attributable to owners increased by 65.3% to 

RMB283.0million.

Results Highlights in 2021 Interim 

Surpassed guidance, revenue increased more than 65.3%

üSuperior income structure. Revenue from property management, 

community VAS accounted,non-property owner value-added services 

(VAS) for 55.7%, 25.2% and 19.1% respectively.

üProportion of gross profit: 43.8%, 39.3%, 16.9%.

üNet cash inflow from operating activities reached RMB425.3 million,  1.3x 

of the net profit

Superior income structure as always

ü Record increment of GFA contract of CIFI : 5.1mn sq.m. , 

annualized contract value RMB 200 million;

ü Market expansion: over 32.5 mn sq.m, annualized contract value 

RMB 600 million;

ü Big step in Merger & Acquisition, Huaxi Wukesong, Shanghai 

Xingyue GFA of M&A reached 2.5 mn sq.m. annualized 

contract value RMB 250 million.

Newly obtained over 40mn sq.m, annualized contract 

value increased RMB 1.05 Billion

ü Establish the service positioning of better life, and carry out diversified 

value-added services;

ü Focus on home service product design and research;

ü "Self-management" + ñJoint operation" dual mode, the community 

service category gradually rich and mature.

Build a better life with heart, and the community value-

added service revenue increased by 99.6%



üLinjiu Tech. firm finished systematic develop, fully empowered 

frontline and increased operation efficiency.

üFour major contents: user products, data products, intelligent Iot, 

service platform;

üThe percentage of SG&A expenses drop 1.9 pcts.

Speeding up and Empower via technology

üCommunity maintenance and repairing gradually mature;

üNewly established sale & rental BU, and achieved initial success;

üEngineering BU is on the wayscheduled to be complete in 21H2.

Newly established the third BU, Property Agency 

ü Enriching the talent echelon with ñMonolith Planò, ñthe Burning 

Power Plan "and ñEver Power Planò

ü The internal growth rate of management positions reached 45%

ü Open CEOôs live broadcast room and employee BBS forum to 

improve employee satisfaction

ü Various employee activities help to continuously improve 

engagement and loyalty. 

Organizational evolution synchronized with employee growth

ü Adhere to the four-wheel drive growth model, firm "5221" growth 

model;

ü Dependent on independent, endogenous and exogenous growth, 

continuing connected  transactions accounted for 15.4%;

ü Adhere to the service concept of no satisfaction, no business, to obtain 

reasonable profits;

ü It was rated as ESG-BBB by MSCI for the first time and assumed long-

term social development responsibility.

Strategy is determined, adhere to healthy, long-term, 

sustainable development

Results Highlights in 2021 Interim 
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Established strategic expansion in 10 key regions, 

breakthrough 114 cities in management 

éé

Contracted GFA 

of 219.1 mn sq.m. Up 53.4% yoy

GFA under management 

of 130.0 mn sq.m Up 68.4% yoy

1265 contracted 

projects Up 60.5% yoy

784 projects 

under management
Up 57.7% yoy

Business presence

extended to 114 cities
Up 35.7% yoy

Serving490,000 

households
Up 44.5% yoy
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Maintained High-speed Growth

CIFI Group: include properties solely developed by CIFI Group and properties that CIFI Group jointly developed with other property developers (CIFI Group held controlling interests in such properties).

Third -parties: refer to properties solely developed by third-party developers independent from CIFI Group, as well as properties jointly developed by CIFI Group and other property developers (CIFI Group 

did not hold controlling interests in such property projects).
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Parent Firm (CIFI) Aim for Long -term Sustainable Development

Proportion of Saleable Resources (%)
CIFI Sales Area

*Sum of land bank having land use rights and urban development projects contracted subject to government listings, in which 56.54M sq.m. land bank obtained land use rights

**By total saleable resources with approved land use rights as of 2 Feb 2021

Å CIFI Group is the TOP14 real estate developer in the industry, with a land bank of more than 68.0 million sq.m.

Å The urban layout in high-tier cities, with approximately 84% of saleable resources located in 1st ,2nd  and quasi-

2nd tier cities.
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Parent Firm (CIFI) Aim for Long -term Sustainable Development

Å Aim for Long-term Sustainable Development;

Å Adhere to being an excellent enterprise. 

Recent Financing Events

ü On March 10, the first 21-year domestic

corporate bond was issued, with a maturi ty of

3+2 years, the amount of 1.448 bi l l ion yuan,

and the interest rate was 4.40%

ü Apri l 23 redemption of $293 mill ion of 6.875%

senior notes

ü On May 11, $350 mil l ion 4.45% Green senior

Notes were issued with a maturi ty of 525 years;

Offering a seven-year $150 mil l ion 4.80% green

senior note

ü Redemption of $242 mill ion of 7.625% senior

notes on June 10

ᴿᵂ ᵨIssue GreenBonds

Two green bonds issued

Credit Rating Upgrade

Lianhe Global| BBB- Stableŷ

Moodyôs| Ba2 Stableŷ

S&P | BB Stable

Fitch | BB Stable

Lianhe Credit Rating

CCXI

AAA Stable

Strives to Attain the Best ESG Standards

ESG Committee
to promote sustainable 

development systematically
Hang Seng Corporate 

Sustainability Index

Rating upgrade

as a recognition
Anti -corruption

Award



Å Received strong support from CIFI Group to undertake high-quality property management area, CIFI(include JV & 

Associates) provided 5.14million sq.m. contracted GFA to Ever Sunshine in 21H1;

Å High-quality projects, the average property fee from CIFI is more than 3rmb/.
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Multi -dimensional cooperation, laying the foundation for Ever Sunshineôs development

Contracted GFA of CIFI*

* GFA of CIFI not included CIFIôs associate

Nanjing CIFI Linglong CuiguïEver 

Sunshine will provide service after delivered 

DongGuan CIFI Jiangshan ShuïEver Sunshine 

will provide service after delivered 

LinZhe CIFI BoguanXinchengïEver 

Sunshine will provide service after delivered 

XuChang CIFI Jiangshan GardenïEver 

Sunshine will provide service after delivered 



China Telecom Henan headquarters

Hunan University of Technology

Maintenance of Xiaoqing 

River in Jinan urban area

Dalian HenglongPlaza

Display core advantage annualized contract value of newly obtained 

projects through third -party expansion reached RMB 600 million 

Å Rely on the comprehensive competitive strength such as service quality, brand reputation and multiple channels to 

win the property bidding contract. 
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Continue evolution, maintain third-party expansion advantage 

Å Develop professional service programs for transportation hubs, medical rear-service, school rear-service, etc.

Å Leading technology empower, such as C1 system for 3rd party expansion

Å Strengthen team strength and maintain fighting spirit.

Professional service programs

School rear-service

Transportation 

hubs rear-service

Medical rear-service

Leading technology empowerment 

Competitor 

Archive

Accumulation of 

bidding results

City map 

information pool

Market team with toughness and wolf instinct



Established strategic partnerships with both JV and Association over 30 developers

Å Enter into strategic partnerships with state-owned enterprises and regional property developers to take charge of property 

management projects;

Å Focus on strategic partnerships through multi-channels and cooperation with various types of operations of different 

industries and core channels.
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Strategically M&A

Å Acquired 50% entity interests of Huaxi Wukesong
Å Acquired 90.1% entity interest of Shanghai Xingyueproperty service 
Å Acquired 70% entity interest of Shandong Xingjian property service 

Huaxi Wukesong Shanghai Xingyue Shandong Xingjian 



Optimized geographical coverage

Å Operations in economically developed areas such as those in eastern China with the Yangtze River Delta as center and in 

northern China with the Pan-Bohai Rim as center accounted for 74% of the total area

Å Optimized geographical coverage, contracted GFA in 13 cities exceeds 5 million sq.m. respectively, of which the 

contracted area in more than 3 cities exceeds 12 million sq.m. 

Contracted GFA in Key Cities (mn/sq.m)Contract GFA weighted in 1st & 

2nd Tier cities above 65% 
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Full life cycle: building up portfolio of properties under management that 

cover various types of operations and entering various market segments

Å Acquired various landmark projects and expanded various business channels and market segments

Å Achieved a balanced mix of residential and non-residential projects. Non-residential properties accounted for 32.7% of the total

GFA under management and accounted for 40.0% of the total revenue

GFA under management of residential and non-

residential properties
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Build high satisfaction community with steward system as the core

Å Build community service system with Steward as the core; 

Å Positioning: stand themselves in householders' shoes; Ultimation:  high satisfaction;

Å Steward quality model: attentive, diligent, creative and good helper.

Steward standard manual Steward training activity Steward training activity Steward certification 


